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Solution Sales Professional-MBA Graduate

About the MACH Program
The Microsoft Academy of College Hires (MACH) is our 18-month Graduate program focused on ensuring that you receive the professional development early to help you accelerate your impact in role and that you have the tools and knowledge to steer your long term career. In addition to building a solid understanding of our business strategy, you will contribute to our business priorities. 

About the Role: Solution Sales Professional 
In this Solutions Sales Specialist role (SSP) you will be aligned to the business Mobility segment working with our Microsoft Windows devices team. You will be responsible for selling cross platform mobility infrastructure (Identity driven Security, Management, Desktop Virtualization) in our Enterprise accounts. Collectively, these sellers represent an elite team who will lead Microsoft’s transition to provide cross platform mobility services in accounts. 

Key Responsibilities:
· Owning delivery of Microsoft’s Mobility story to customers and securing their agreement on Enterprise Mobility Suite, ECS and desktop virtualization products and services required for a given solution.
· Proactively developing and closing a healthy pipeline of qualified Enterprise Mobility Suite solution selling opportunities around key capabilities of User Identity & Access, Security, Management, and Desktop Virtualization (app virtualization, session virtualization, VDI, DaaS, etc)
· Proactively engaging with customers using non-Windows devices (Android/iOS) and winning Enterprise Mobility solutions to secure, manage, and deploy Windows apps/desktop on all non-Windows devices
· Providing solution sales leadership to ensure customer infrastructure is ‘Windows 10 ready’ by winning/deploying Azure AD, Modern Device Management (with or without MDM enrollment) and Information Security workloads
· Identifying and pursuing competitive opportunities within Enterprise accounts created by BYOD and Consumerization of IT to create a new Enterprise Mobility selling motion to IT and Business Decision makers.
· Contributing to the engagement and readiness of System Integrators, ISV, Hosters, and reseller partners who can help the Enterprise Mobility SSP role scale through increased Microsoft mobility solutions sales capacity

The successful candidate will exhibit the following skills and experience:                                                
· Pursuing or within six months of graduation from full-time or part-time MBA studies.
· Have no more than 7 years full-time combined work experience prior to attaining your MBA degree.
· Understanding and genuine excitement and enthusiasm for Microsoft's Technology and vision.
· Genuine passion and ability to excite and inspire customers with Microsoft’s technology.
· Tech Savvy and passionate about Devices and Apps.
· [bookmark: _GoBack]Sales experience and negotiation skills required.
· Hardware sales experience is an advantage.
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